












Then & Now 1999       &           20 years later









PROBLEM 1: WHERE TO 
LOOK; WHO TO LOOKS FOR?
“Do you know anyone at…”



Not How 
It’s Done



What Do 
Goldman 
Sachs Tell 

Their 
Wealthiest 

Clients?

Would You 
Like 30%pa?

Rich-Poor 
Divide is 

about Access





Your Competition To Getting Investment



The Holy Grail
The Secret Vault

a,b,c & x,y,z





















How: Going Global
Why UK?

•









3 Biggest Mistakes I’ve Observed

• “Do  you know anyone who might want to invest in my 
company”

• Don’t know how to present – see Guy Kawasaki on 
Youtube on how to do it right

• Pitch deck poor – see www.tech2great.com

http://www.tech2great.com/




PROBLEM 2
WHAT TO ASK?

“Can we meet for a coffee?”
Advice/money?



www.tech2great.com



www.tech2great.com
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